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= 2= 0E 83Xk 22 /I8t 2201 Otllet, BEs MME 2 AZ0A OlcHot A ot SMES=S I8 22
YLICH. MctA OHAE S Trekst JI-0ILE 8280, L= MAE d2XAE dEot)l Ele, =ZHSHH Wit
A AtHE Soll DIHIE0IZ R2A0IH, OHAIE0l Rl Atal2F =20 HMs 9&S ot HMe JIXIE &Xot=Xl,
el =28 21S2| career EH0 OIS 2010 }ALL, BHE2 TOE 200 HENH RIIEZ HALH A
EXNE EHELZ Oloilg = A= sES JIZ2=0 1 J12 2H0| ASLICH E£8t Jeist OlchHE HHE2Z OIE S
SAZH 20 HEE = U= s=ES JIZ2=05 O SHO| JUsLICH Oetd =ZHS=2 = 222 Soif OHHE 2
JIZ2H0 E20iSl, ERE =2 MHES, Jdcld LeHHEQN Aelol ottt IR T3, 012 HESZ =ddME2 o
O OHHIE OIED JHE, D2l S0l SEDHSH OHAEXRE = H

s == XS OlofiotA SLICH.

2 dos Jgdoz QUM M= OHAHE LSU2SLICH Tetd Hol& =L AI2H0 Aol & 229 Aol A
o2 e WFALICH. Jd2iLt OFRE 22U HIOI2IASl 2 JISH0| 01XG| AZ5te ASWA BIEA
LOJAUHAE AZE HElSFII2 OtAT =2s 2&8 SELCH Jd2iU &5 IZZU ol AL SO Z ALE0| 245}
Ot 224l L U0l (& ER0= Z9UstA9 Z2F0 et Hitidsgoz HAE > UASS LU
Ct.

2 Aos Jisd E24A L0z XAGH, 22 E2, 2l AE2o2 0120 M JASLICH. stME2 I 29 &
Ol HE =HOol 28 S readingE Zol 410, 6t 8] WOl R7PE= 2 E assignment=2 =S 2=2 M Z20A
2Ust E20| 0I120HE = JUSE &4 It =0 ZEOaHoF &LICH

ANE: SHME2 XFE J12H0 S2AIE 2l JIZAES2 B U, 2E ANE2 &9 S0 EQEUE HEE
OfLiet, WMol = Ao 25t stME0] 526 0IHE otd=Jle test ofH ELICH. 2 AMEE2 “closed
book” QILICH OHE OIREZE FIIAES 2 o2 X ASLICH X odes UM S&H0ILE o2 S¥,
JHBS 2 ZX A, el A6 242 &0 2HIt Az 3 ZLICH 0248 BR0= HHEAFE BEA S0t
O{0F ot0Y, 2B AME Ql0l= S FIIANER X LSLICH. FILAIE0 sleeE 0= 2cH S A 0l
ZF AFUHU AIEZ2 2H0F &LICH. S2UHAEL JZAES 23 852 280 22 45%% JeEs =AHELILCH
FQEN: =g 5 ES20/LF HEF o2 50 H=2HOZ F0ole A2 209 sE 2otLiet 2oa | 2
CtE SME2 st52 AME IR SQELICH. 22AFE0Mt &2 =5l TIE =22MS ol 224 | EE2& otU
ch, E20 &Jt5t0| A8t 22 M DE FH EESE HSSLICH StMES ZE 220 AR SAHA s &
Ol &IIoHOIStH, =&l reading assignmentsE A Al5| +&5t), 11 WEZ2 =35 =Kot &E2lotl A0 &
LICH 242 MHOZ &M 20I0H MU0l U2LH, s AuA LESIUE, SR S2HO0ILE 22 E=XAH, olblz
2@, J2ln A2s A2 A0 2HIF UAs R =LICH ol2st 20l ALEN 2EANFE MH HMES56HAOF of
O, W a0l A= B0 A0l siELICH. £8 222 REN Oet, 8X =222 1/401 Lol =28 Z
SAole 2 1 s FR0E F-8H80] SEHES LS UT. =HE0 422 215 483s2 230 10% &
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XESEI: 2t J|ILAE, D2l =90 48 0120 FIHEQl credit assignment= I&LICH. &)Y 4&H
b= S2HAIE 45%, JIZAIE 45%, el =& 4& 10%E IHSX2 HAE JISE2S 0186t ZSUHERAUMA
st otefle Higz AUEIIE OI2HELICH.
Grade & percentage
A0 and At: ZICH 50% X
BO and B+: ZICH 90% X
C+ or lower: 100%
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1 Introduction and Organization Lecture
2 Marketing Concepts Lecture
3 Strategic Marketing Process Lecture
4 Marketing Environments Lecture
5 Consumer Decision Making Lecture
6 Consumer Decision Making Lecture
7 Market Segmentation, Targeting, and Positioning Lecture
8 Midterm Exam Exam
9 Product Concepts Lecture
10 Branding & Packaging Lecture
11 Managing Products and New Product Development Lecture
12 Concepts in Marketing Channels Lecture
13 Retailing Lecture
14 | Concepts in Marketing Communication Lecture
15 Advertising and Sales Promotions Lecture
16 Final Exam Exam
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